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Hims & Hers Health Inc (HIMS)

March 31th, 2025 – Buy Recommendation  Senior Analyst: Jack Valenti  Analysts: Max Nannen, Antone Sperry, Michael Patric, Ryan Balland
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Section I. Company Overview

Analyst(s): Michael Patric and Ryan Balland
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Company Summary

Hims & Hers Health Inc (HIMS)

● Hims & Hers Health, Inc. provides health care software solutions. Multi-specialty 

telehealth platform connects consumers with licensed healthcare providers for 

conditions related to mental health, sexual health, dermatology, and primary care.

● Hims, initially focused on men's health, launched in 2017. Hers, targeting women's 

health, was launched in 2018

● Founded by CEO Andrew Dudum along with Jack Abraham and Hilary Coles

● IPO’d in 2021 with a valuation of $1.6 billion

● Over 2 million active subscribers

● Mission is to eliminate stigmas and make quality healthcare accessible and 

affordable for all
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Financial Summary

Current Price $28.94

Dividend Payout Ratio N/A

52 Week High $72.98

52 Week Low                                                                 $11.20

Fully Diluted Shares Outstanding (in millions) 222.17

Enterprise Value (in millions)

Market Cap $6,474.0

Add: Total Debt      $11.34

Add: Minority Interest $0

Less: Cash & S.T. Investment $300.00

Enterprise Value 

$6,185.34 Capital Structure (in millions)

Debt $11.34

Equity $476.72

Total Capitalization $588.06

yahoofinance, hims.com, companiesmarketcap.com
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Revenue Breakdown

• Total 2024 Revenue: $1.48 billion (69% year-over-year growth from 
$872 million in 2023).

• Subscription Revenue: 97% of total revenue

• Wholesale or Retail Partnerships: 3% of revenue

• Weight Management Programs: ~$200 million from compounded 
GLP-1 medications. 15% of revenue

2025 Guidance: 59% revenue growth -> $2.3 - $2.4 billion
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Business Model

Subscription-Based Telehealth Platform

Connects consumers with licensed healthcare professionals

● 2.2 million subscribers, 45% year-over-year growth

● 82% customer retention rate after three months

Monthly plans range 

from $20–$40 for basic 

services. 

$50–$75 for premium 

offerings.
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Business Model

Key Offerings

● Prescription medications, consultations, and ongoing care 

for conditions like sexual health, hair loss, mental health, 

weight loss, and skincare.

One Time Purchases

● Non-Prescription Products: Includes hair care products, 

supplements (e.g., biotin gummies), and skincare 

treatments.

● Over 10,000 medical visits daily

● 30% of customers opt for tailored treatment plans
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Business Model

Technology Infrastructure

● AI-powered system (MedMatch) for 

efficient treatment matching

● Website and mobile app offering 24/7 

concierge services, virtual 

consultations, and educational 

resources.
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Business Model

Retail Partnerships

● Wholesale Revenue: Only accounts for ~3% of total 

sales but shows strong growth potential.

● Market Presence: Over 20,000 retail locations across 

the U.S., including Target and Walgreens.

● Purpose: Drives brand awareness and provides an 

easy entry point for new customers.
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Weight Loss Drugs (GLP-1s)

Although this has driven hype to the stock, it’s NOT the main part of their 
business (Only 15% of their revenue). 

Compounded GLP-1: customized versions of FDA-approved GLP-1 receptor 
agonists, such as semaglutide or tirzepatide. They are created by compounding 
pharmacies to tailor the medication to individual patient needs.
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Weight Loss Drugs (GLP-1s)

Risks and Limitations:

• Not FDA-Approved: While they use FDA-approved ingredients, the 
compounded medication itself is not subject to FDA safety and quality 
reviews.

• Legal Restrictions: Compounding is only allowed during drug shortages 
or under specific circumstances. The FDA recently declared the 
semaglutide shortage over, limiting compounded availability.

• It remains to be seen how this will play out, but as of now they 
have until May 22 to stop selling compounded versions of 
semaglutide

ExraXQ5KgpOQhmsg.mp4

http://drive.google.com/file/d/16bUoJmFZNxPd2wo1FvGta4bhvcKXYjmx/view
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Future Growth

Hims & Hers is scaling its infrastructure to handle up to 40,000 daily visits 
and investing in AI-driven tools to enhance provider efficiency

• They are positioning themselves to play a larger role in primary care, 
bridging the gap between telehealth and traditional healthcare.

• Also expressed interest in expanding into markets such as Australia, 
Germany, Canada, and eventually into key Asian and Middle Eastern 
regions.
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Annotated Price Chart

1

1. Acquired lab facility for at-
home testing and Super Bowl 
ad promoting cheaper GLP-1

2

2. FDA declared the semaglutide shortage 
resolved, requiring Hims & Hers to 
discontinue compounded GLP-1 offerings 
after Q1 2025.
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ESG
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ESG
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Section II. Industry Overview

Analyst(s): Antone Sperry
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What is Telehealth?

• Access to healthcare services digitally

• Virtual consultations

• Mobile health apps

• Prescription services and online pharmacies

• Patient monitoring
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Industry Outlook

Sources: Bloomberg BI, IBISWorld

● Industry valued between $90 - $125 billion 
in 2024 (global)

● Convenient and easy

● Looked at as a very promising, high growth 
industry

Telehealth

Expected CAGR : 11.5%
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Young People are More Health-Conscience

Gen Z and Millenials are reported to be much more aware of their overall health.

They make up 55% of the world's population

These 2 generations are extremely familiar with the internet and online shopping
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Competitors
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Section III. Risks and Catalysts

Analyst(s): Max Nannen 
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Risks and Catalysts

Risks Catalysts

● High Current Multiples: (P/E Ratio at 54.98) (EV/EBITDA at 

74.4)

● Stock Volatility: (Beta of 1.37) down 35% past month

● Ultra Competitive Market: Direct, established competition. 

Retail and E-Commerce giants like Amazon Pharmacy, 

Walmart and Costco are expanding their healthcare services. 

● Tariffs: On Friday, March 28, President Trump announced 

incoming tariffs on pharmaceuticals.

● Weight Loss Drug Shortage Is Over: FDA declared shortage 

over, potentially ending Hims ability to sell compounds

● Revenue Growth: Hims & Hers has shown fantastic revenue 

growth, reporting a 95% YoY revenue increase in Q4 of 2024. 

● New Products: Always looking for the next big trend. The 

opportunity for weight loss drugs was there and they pounced. 

This mentality will allow them to continue to keep growing

● Branding and Marketing: Strong branding and aggressive 

marketing ads featuring celebrities like Snoop Dogg and Rob 

Gronkowski. 

● Domestic Production: Hims & Hers has vertically integrated 

operations, including domestic compounding pharmacies and 

manufacturing facilities (e.g., California and Arizona), reducing 

reliance on imported pharmaceuticals
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Section IV. Valuation

Analyst(s): Jack Valenti 
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Comparable Company Analysis
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Multiples Analysis
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Multiples Analysis
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Discounted Cash Flow - Base Case

PE Ratio
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Discounted Cash Flow - Base Case
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Discounted Cash Flow - Base Case
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Discounted Cash Flow - Base Case
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Technical Analysis - 200 Day Moving Average
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Section V. Investment Thesis

Analyst(s): Jack Valenti 
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hims and hers Investment Thesis

Company Overview - Growth Business Model / Growth Strategy

Valuation
Risks & Catalysts

Investment Thesis - Buy

• Hims & Hers Health, Inc. provides health care software 
solutions. Telehealth platform connects consumers with 
licensed healthcare providers for conditions related to 
mental health, sexual health, dermatology, and primary 
care

• Over 2 million monthly subscribers
• Rapidly growing

● Leverage their direct-to-consumer model 

and retain subscribers

● Expanding its product offerings into high-

demand areas

● Recent stock volatility

● FDA declares GLP-1 shortage over

● Pharmaceutical Tariffs

● Strong growth

● Brand recognition

● Strong Leadership

• We performed terminal and perpetuity DCF 
valuations

• In addition, we used comparable companies to 
derive market multiples to help derive a price target

• Of these values, we used a equally weighted 
valuation to come up with our price target of $40.00

• Leader in rapidly growing industry

• Innovative solutions for real problems faced by 
many
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Recommendation

Recommendation

“We want to initiate a 2.0% position 
in Hims & Hers Health Inc at a price 
target of $40.00, representing a 
37.3% potential upside from the 
current market price.”

Sources: Yahoo finance, SIMM Google Sheet
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Recommendation
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